PREPARE WELL

TO EXIT WELL

JONATHAN BRABRAND






Are You
Sale-Ready?




M&A
TRIGGERS

Retirement
Health Issues

Industry Pressures

Family Dynamics

Unsolicited Offer
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ACHIEVING A
SALE-READY
POSTURE

Industry Relationships

Strategic Planning

Succession Plan
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PRIVATE
BUSINESS
VALUATIONS
ARE TRICKY




PRIVATE
BUSINESS
VALUATIONS
ARE TRICKY




SCIENCE

PRIVATE
BUSINESS
VALUATIONS
ARE TRICKY
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M&A MISTAKES

































M&A Process

Shapshot



Phased
Approach




M&A PROCESS

Exclusive
Negotiation
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Targeted
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INVESTMENT
BANKING

Success Fee

e Due at Transaction Closing
e Depends on the Deal Size

Retainer

e Due at Engagement
e Typically 10-15% of Success Fee




Get Ready to Exit

FREE 30 MINUTE
CONFIDENTIAL CONSULTATION

JONATHAN BRABRAND

Transact Capital Partners
Jjonathan@transactcapital.com
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